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Abstract

In the past decade, there is a various debate on green marketing according to the decision
making as to what factors actually relate to and influence consumer’s intention to buy green product. In
addition, past research found that marketers don’t have adequate tools for green marketing strategy for
example, the lack of knowledge in determining consumer’s attitude and behavior in environmental

concern.

Business’s commitment to the environment also has often been more evident in their
communications than in their actual practices. Therefore, the propose of this research is to replicate
previous research and provide a modern and reliable view. This concept are supported by Neff and
Thomson (2007) which state that the consumer who weren’t willing to pay more for green product in

the past are willing to do so now.

To fill the gap that green marketing literature is not well supported with theory, this paper will
identified the most relevant theories to explain and will try to seek the appropriate framework by
investigating factors in predicting consumer’s intention to buy green product and demonstrate how

marketing strategy influence to the intention to buy green product in the clear understanding.

Keywords : Green marketing, Green Purchasing Behavior, Consumer behavior, Green product
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NITUIUNIAALALNIILIAIBDNY ENE‘TU%II]F]

ﬂ'J’l&li (Knowledge)

1NN3ANluLAa8Y Laroche WL AW ( knowledge) Twdsflninguasfonasoy §
nasamssasulagedudiiiuinsdofowadon luvned Uszannsmans (Demographic) 1w Hununmn
%asnin I@Uﬂﬁ]é‘fﬂﬁmmmf (knowledge) W Kalafatis uaama (1999:441-460) ld¥i1MITILUTW
TR wqaﬂﬁwmﬁvaauﬁwﬁlﬁm"ﬁadﬁuﬁmmﬁau lasuaaaliiAudsdadsdn A3 ( knowledge)
Afnadanauasla (ntention) lunsBedudifiasouindan uazauasla  (Intention)  ditay AT
anuFuRBElRLIUINAoNnANTINNMITEAUM (Arcury ,1990 ; Barber, 2008)

fniuanulwdaszuufinaine) (Ecological Knowledge) Lﬂuaaﬁmmj’ﬁ;Eu’%lm%’uf’lﬁmn
AMUIMIINNNFAT NTAUTTIN M T nUszrumand mﬂm‘sﬁuﬂ%mﬁaymﬁmaw %30
mnqﬂﬂaguﬂ (Eva Conraud and Luis Arturo 2009) uwm‘nmaommj’luﬁaszuuﬁnﬂ%mﬁf’u CRINA
@iam‘sé’@%uh%aauﬁﬂﬁLﬂuﬁm@iaﬁmmﬁamaa@ﬁiﬂﬂ (Wiser et al.1999) 3sdlanaudulyladn
qﬂﬂa‘ﬁ'ﬁmiﬁﬂm w%aﬁmmjl,ﬁ"UjﬁﬂédLLMﬁ@N%ﬁTﬂﬂLLa:Lﬁuﬁqﬂiuﬁmaoﬂty%wéaumé”auﬁﬁ
mwmﬁ'mﬁaaﬁ'ué’wammamdwﬁmao Fam3dnen (Education) a1 uisfiflanumunzanlumaia

mIfuanuszainuaznssivannganansnuawiniduliadediuiadas (Laroche et al ,2001)

AR (Values)

dfisumunidudmduiafeungdniwld lasdflounuazdanuiuasuszaaninaiugu
Wo@AnIan sy guilnandatie qudrraimindiiadan wazling@nssnfineadasiuns
HuliasdafiniafaundluauduaIlazu3nns (Thogersen Uaz olander, 2002:605-630) @41WINNT

ANALNDFILIANDY mm:ﬁmimﬁwﬁﬁaﬂﬂavli%da:LﬂﬁsquaﬂﬁuQU%Inﬂmumﬁwvl,@T



NuiseiiAsadasiuafsufiidefuduazwgdnssuiiefswiadouiiutaduiaanfisy
(individualism) LLas ﬂai’m‘ﬂg (collectivism) (Triandis 1993; McCarty and Shrum 1994; Laroche et
al.2001; Jain and Kaur 2004) %GTriandis (1993) waz McCarty U Shrum (1994) izqﬁqﬂﬂﬂﬁﬁ@hﬁﬁ&l
WULAGTINRAY (collectivist) o axflumldufifingdnssuiiduiasdefonindan lummzqﬂﬂaﬁﬁ@hﬁw
wuudnianfies(  individualist) ﬁ]:ﬁmwLﬂuﬁmﬁ%alﬁmmﬁﬂﬁmdaéaLnﬂﬁauﬁamniﬁ Fovinile
Aasanluduvasasnng miﬁﬁ]:aﬁ?ﬂm%aﬁwuﬂﬂaq‘nﬁ@ha e flanudndudasdrilafiongugndilu
BI30Ineduag1Inan 1iu @hﬁﬂwaagnﬁwzﬁmmﬁwﬁmﬁamsﬁmu@wqaﬂﬁwﬁ'LLamaaﬂ WRZANY
Iﬁmmé’nﬁ'ty‘*uaomﬁwﬁlﬁ@mﬂgﬂﬁﬂﬁ?u l&RnsaSureini@nan Gloria L.Ge,Daniel Z.Ding (2005:
23-45) ﬁi:qiw njauiuldGagné (Customer  orientation) WnFefiugasliiduisnnusunusi
LL°T]<1Lms'aﬁq@lumsafwﬂaqufmww“l@ﬁﬂ‘%ﬁu(competitive strategy)uazNalIzNay NTVBILIEN ( Firm

performance )

NARAG (Attitudes)

o o

NNNUITBAEBIN I siawe ANuFuNBDansldsfmayIzning Nauaduaz anuaslade

FudLflafauaadoy (Vuttichat,2001; Kim and Choi, 2005 : Arcury ,1990)

'
A '

NARAGILTANMUFNABIIL  ANLDD mi%'ujmamﬂﬂa oF mmj?ﬁﬂ FIHIUUIRINIDLNIAU
o v A a a o A o & o a \ A '
Auum liufezingdnssuldasulumslamenisdathnineuuyg lasvawadazdrsannanuibaludiu

a A a A o & A A A AV o
yesmsimateziliuyaaa {9v09 wie msnsevihunglasdsziflinlndiuan vie au anwaflaanns

NIz
WD AN333 (Behavior)

myawganTsuiiNeaTesnurIneasey  1Jumsdnwnang@nssuimiwan 1 ow  nIadin
Aa o ¥ A A A A @ o @ A ) ° a o =
Tiadszdniwvsenanssn ANeadeany msinen wie  desnwmarasfneses aaaaaw il

nyzuInMIfaanlataruiNnlasdarILInR oY

NAYNENNIIAAIANTUNIINAIARITEI (Green marketing strategy)

ﬂaqwﬁrmqmmmﬂvlﬁdhmﬁuwmmiaﬂwsﬁﬂaula%aﬁuﬁwau@u’ﬂnﬂ NMSANE RN
Wy miﬁmu@ﬁ’mﬂizaumammmﬂﬁ‘*ﬁ'@LﬁmLLazmmzamian@jug}ﬂﬁﬂummﬂmmU vl
UIENEANTALRNEIRLLINNINIAAA LLazgﬂﬁwLﬁ@mw%'uj@iaﬁﬁuﬁﬁﬁ?u6] leiduadied sndaatne
\Tu MIANBIT89 Baumann (2002: 33) fildlianudAnludiu MIsanuuunAasal (product design)
LLazwudﬂLﬂuﬁaﬁmmimmmw@Taoms%amaa;ju’%lnﬂl,l,a:mmﬁaamimwaagwﬁmvlﬁammi'ﬁlalu

a o [
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Porter (1991:168) ldvinmsdnmdundan mriuaznuinmsnamuazmsiiaua luaiuaasns
mﬁnﬁwé’ammmm%’wmﬂiﬁssumﬁlum:mummﬁm LT miﬁmﬁﬁ;ﬁmsﬁﬂﬁumlﬂm nItssnda
wasulunmsndadonsldnasnunauns mylinsussiiduwsuans n'lisl%msﬁ;ﬁ'msﬁuuummin
sdnauan bilnal (Recycle) uaztiapaansdng 1udu saaaaadnuNuITLvad Vasanthakumar (1993: 26-

' v

31) fssdvsEndeshinmsienlalauazitnlain mvinmsaane®@deinuu azdaatuann nesnuuL

9

R o

(Green Design) Tyaadidumyaanuuuiiafiwiaaau

284 I3 UM IANEVaY Clare D’'Souza WazAthe (2006:147-148) lavinns@nmiAsinuaan
a v 1 a U = ] lﬁl v dl L L a v A& vV a v =
aumwmmmﬂmmvlwNamamiaamima%lal,nﬂ'mm's’mﬂaa@nmJaaaumwm;duﬂnﬂvlwmmuniu
MIANTWIATE  AINUITLAW AT gﬂé’nmﬁmaa%uﬁﬂﬁmmé‘mﬁufﬁaizﬁumiéf@aﬂﬁ]%aﬁuﬁwaa

%

au’ﬂnﬂ%amammm@msﬁa:lﬁmméwﬁ@LLa:ﬂszLﬁm:ﬁwaa%w%waﬁlumiﬁmmﬂaqﬁmami
amalaganizludinsasdudiiafinadon

I8 VBY Chase (1991:8-10) uaz Jay (1990: 24-29) Wun MIfARATIAE ML EUS e
fIurAsan (Green Product) e ﬁlzﬁmﬁﬂﬁauqmzijﬂ’nujﬁnmadQﬂﬁwﬁuﬁunuﬁg}ﬂﬁﬁuﬁﬁ%mU

'
a

ndusmiuFsndulasdafinasoy Wohigemuth wazAtue (1999:362-380) 3z131MNINIARAIIANT
WAL FILIAdaNW (Green products  pricing) HAaAIzdasmuNInaad U uTaIgnd Lo
wanaNit u’%ﬁ'ﬂmmmﬁtﬁwmﬁgaﬂhﬂﬂmﬁ fFwsURu IR FILadaN udezdaugadldiAutons
Unzndavasgnénluszozunle (Jacquelyn wazame 2006:22-36)

TusIUU89T89M9IN53ATMINETEH M3aaNaNIE LI WRBLAZNTFIIUNTNENNINIBITNTG
v ladrenns ﬁmu@ﬂaﬂqwﬂun'ﬁmumauﬁﬂaaﬂgmm (Bohlen , 1993:37-48) ST ENRINNTD
1°ﬁ'§amammsmwmmmmﬁuf@iagnﬁw Lﬂam’méaﬁ'ﬁw%wa@iagﬂﬁwﬁa:dwawﬂ'ami%'uji”mmam
anusuRaTausdefInuuLarFILaRaNaLSEN1d (Polonsky,1994: 15) laggaandasniunisinmsuas
Kangun (1991:47-58) s:q’jwmﬂﬂi’fﬁaiwwmLLazmiqua'%umsmmme] sasaluefiugaliininds

ANNTUAATILFADRILIANDNTBILTHN ber
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NY2ULKIAMNAA LN13I8 (Conceptual Model)
::4' nl' v o v v =S a o 6 a
INMINUNIUITTUNTINALNLITDS mi‘mmmLLamﬂamLmemaamimnaqmmmmﬂa
A ) ° o A I A Ao a &L A A“ﬁILq/
37 MR NN TN UTENa LN W N BT T N IBUWIIAINAANTAIUEITN  NIBLWIAINNAAT LA
A o A A = o o f o o o
MATTAUAZFIATEANNUMAAGY  TouaadanuFuAuT Tz 9lasaniziladaniadn
AINYINAANVFUNUTADITINIFIUNITAAARAZTITENIFIAN  waziKadanNuadbadadumnidu

JafaFIInaaN é’ogﬂ

& ‘s v A & a 1
. ) aNnuadladagwanilniniae
naqvlﬁvl’l\m’ﬁma’m(Marketmg
#IuIAaaa (Intention to buy green

Strategy)

—® product ) (Laroche et al, 2001; Fishbein
(Clare D’'Souza et al ,2006; &Ajzen,1975).
Wohlgemuth et al, 1999; Chase,

1991; Porter, 1991; Kangun ,1991)

o Aa

1.a19a8 (Value) UIINAZ1KLBIOAIFY (Subjective norm)

2.NARAR (Attitude ) ——— 3

(Fishbein &Ajzen , 1975)
3. Wy 6Ain33x (Behavior)
4. ﬂ'a’la\lq%:(Knowledge)

(Laroche et al, 2001)

ANNGAFIMN13IVY (Research Hypothesis)

[

NNMINuMmITIBNIIILAz N o dashlimunsnaslauadigiumaisoldaasd

H1 : U398n9a11aaingn ﬁmwé’wﬁ'uﬁﬁ'unaqﬂﬁmommm@
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H2 : thsumesuinden Janswadamsslatedudinidudnsdofowiadon
H 2.1 snfwadsntnadansnslateausniudasdoswadon
H22 wqanﬂiuﬁ’éw'ﬁwa@iaﬂ'liéiy'ﬂa%aauﬁ']ﬁLﬂuﬁm@ia’éal,rmé”aw
H23 mmjﬁaﬂ%wa@iamsﬁgﬂafﬁaﬁuﬁﬁﬁLﬂuﬁmﬁa?}mmﬁau

H 2.4 naundddnTwadanisadladefua i uiasdafiuiagay

[ [ a '

H 3 : ussiaguddaisuiisninadenisailadefudndulinsdediniadon

v A o

H4 @ Ja3nIauiaingndanusunuinuuIsag waiaa sy

unajduaznisaiing (Conclusion and Discussion)

aa

nsauLwIANNAAS uaasliiAuisaNURUNUTVRITaHGE9 9NABNINAdaA NIl Ta AU
Duliavdedowadon lasgjssiulddifadofsdyfe Tadurmaduiaine Tadumediay uazdadl

ﬂmﬁ'ﬂmaﬁmmmmﬂﬁau‘flué’awé’né’u’[ﬁ@]’uﬂmLﬁﬂmmﬁaamsﬁaz%aauﬁﬁﬁLﬂuﬁm@iaammﬁau

d a a | o o % = a a ' a
lummzﬁLmewmL@mzaglaﬁﬂmmwwzﬂawmﬂ@muwm LAZUWIANALAN LDW ﬂ’]iﬁﬂﬂ"]Wf}@miiN

v

madulanazdafuaniluiasdafiwiasan (Consumer’s willingness to pay more for

environmentally friendly products) 284 Laroche uazame (2001) ld'lddnwanusunuiszning
fhindnadannuatladefudniuiardefniaden wia noujminzvidisngua (Theory of

Reasoned Action) 184 Fishbein uaz Ajzen (1975) Nifialimaninatunldasaunguninuazas

'
= v o

wadnssumssasudlagianziudiduiasdefsuasonddinnuisadesiulslomisuny wie
wqaﬂﬁuﬁgﬂnszﬁumnﬁﬁ]ﬁ'mauﬁmuaﬂmﬂﬂﬁ]ﬁ“}'ﬂﬁmmsﬁ'ﬂgwm%ag@%&ﬂ (Subjective norm) Ga%in
ﬂia‘uLm’m'smﬁ@ﬁwlﬁa%mUwqaﬂssums@%h%aﬁuﬁ']Lﬁa?}aLn@]é”amhsmsﬁmaqwﬁmammmmﬁw
andnsuudn Tt duGeswes misanuuUKiaimel N399I FasmemIsasiwing wia m3
Tason f9LFNNIBEN99 s'f;\‘ié'hmwiﬁwa@iawn?mswma%amaa%uﬂm mahnagninmIaaaiin

anfnEsaztsi WA RLNLINIaIA AN R T Ve Iudaz Al ananaudninavasdedudng g

FunumsdeanuadladeFuiNaRILIANDN

agglsnann nsauswIandai lldviaueifatanesulszmnsmaas Judunanaiiod

\WIEgNa wazbug SefiunndannudauazniuaaIngdnTsnduilnauiiu AmuuEmILNUWITEaTI
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dalumusndszgndiasvau gy erhldidlalunn@nssunsdadulagevasduilnalad

a &
H9U%
DalawalsdImsun15Id lnaniaa (Recommendation for future research)

NWIBATIda b mmmLﬁ&lﬁﬁ]?ﬁ'ﬂﬁLﬁm"ﬁaaLmzﬁwmauLLmﬂ’nuﬁﬂﬁWLﬂﬂ%'uWﬁ'umju;ju‘ﬂm
A % ' & . a A A A A & & @
aug lo @ anuaslalumivinacy wie UinaiRealianineg anuashaasmaduansanay
A o o ' & A a A ° o A o [ o
e uFIANE19 unslwiaspiifsh lddiuwiadezgndldlunsssronwansallviy
aaﬂ‘nﬂsﬂzjmiﬁmuﬂnaqwﬂmumiﬁ’wﬁma (Corporate  Social Responsibility) &% UM L HY
AANITNVDIAIANINFIIDINANTENUG O FIAN I@ﬂﬁaaﬁmwmaiaﬁuﬁa:daLa%w%aﬁﬂﬂiﬂmﬁ Tuauna
° v ' s a v l & a ~ o = & v A &< [
*m‘l:vmgs’mnulumﬂuvl@amaLﬂuﬂﬂmqm Fam vz szruanudSalunsdn UIIENAVIRMYL 89603
= a o | U U 1 vV a dl U ﬁl v s o a dl o U a
maum‘nmmu@aamlamquauﬂmmaoﬂﬁ%aamﬂwmmu fusinuafanIINninlaess
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